The Bloom 2.0
Week 3 - Clarity & Focus

Booking Flow Map

Purpose: Show your students the path from discovering you to booking a class. Your goal is to
make this path as simple and clear as possible.

The Flow
1. Homepage
. Short welcome + hero statement.
. Link to sales page: “See Classes” or “Work with Me.”
1]
2. Sales Page
. Who it’s for, what it offers, why it matters.
. Clear benefits and proof.
. CTA button: “Book Your Spot.”
1]
3. Scheduler (Calendly, Acuity, or Zoom link)
. Show available times.
. Keep the form short: name + email is enough.
. Confirmation email or text sent automatically.
1]
4. Confirmation
. Thank-you message on screen.
. Email reminder with class details.
. Optional: add them to your email list (if they consent).

Success Tips

. Keep it simple: one clear path, not multiple options.
. Make the CTA button stand out (bold, easy to click).
. Test it yourself (or ask a friend): Can they book in under 60 seconds?

Always include a confirmation step so they know it worked.

Tip: Imagine you’re a new student seeing your site for the first time. If they can’t figure out
how to book quickly, simplify again.



